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PIONEERING THE TWIN TRANSITION FOR SMES SINCE 1999

SUSTAINABLE TRANSITION

LOOKING FORWARD TO BECOMING
THE #1 DIGITAL SUSTAINTECH-AS-A-SERVICE COMPANY IN EUROPE

FROM NAPLES
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The New Kid in Town in the ESG Consulting Market

€ 26.4m 57% T o0 ~4,100 ' ‘ +2 M&A € 4dm
X 2024 VoP PF 2024 m Clients 5’ Delivered in 2024 EBITDA PF
Key Recurring sales! in 2024 2024
Business
Facts
+49.8% ~7 >70% +€ bm +50%
2024 YoY growth Average CLV2 SMEs Cumulated sales from EBITDA 2025E

Ergo and Energika

BUSINESS HIGHLIGHTS

% OF SALES 23-24

EXcCISE DUTY REFUND

TRANSITION 9% AVG FEES
ACCOUNTING >€ 400M VALUE IN SAVINGS N% } 33%

CREATED FOR CLIENTS3
#ROAD TO NEUTRALITY

INTELLIGENCE AND EFFICIENCY

SINCE

DIGITAL PLATFORMS
BU INCEPTION

#DATA-DRIVEN APPROACH

BUSINESS HIGHLIGHTS

% OF SALES'23-24

SUSTAINABILITY STRATEGY AND
SUSTAINABLE \ SUSTAINTECH APPROACH:
TRANSFORMATION EXECUTION SOLUTIONS +1,500 CLIENTS IN 5Y 36% } 52%

#SUSTAINTECH SOLUTIONS

Sources: Management; Management accounts; Financial statements
Notes: (1) Computed on Income Statement account A1 (2023A of € 16.4m, 2024PF of € 24.8m); (2) CLV stands for Customer Lifetime Value; (3) From 2015 to 2024
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Plaform-based solutions for the Twin Transition

Since 1999 .
National l

TRANSITION International ]
ACCOUNTING

CBAM ]

Since 2019

SUSTAINABLE

Execution J
TRANSFORMATION

Compliance ]

Source: Management
* Computed on volumes

PLATFORM-BASED
SOLUTIONS FOR THE
TWIN TRANSITION

7 YEARS AVERAGE CUSTOMER LIFETIME VALUE

CUSTOMER PURCHASE ACROSS
~45% +2 BU IN 2024
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Unifying Vision and Execution: the power of dual expertise
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Good-data Driven Approach Meets Client Needs

TYPICAL CLIENT:
ENERGY-INTENSIVE SME

EXISE DUTY REFUND
DIGITAL EFFICIENCY

ESG STRATEGY

DATA >
ACQUISITION AND
VALORIZATION Ster - 3
TECHNOLOGY
IMPLEMENTATION
STEP 2
ASKS FOR SERVICES
STEP 1

OPERATES IN 3 STEPS
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TRANSITION SUSTAINABLE
ACCOUNTING TRANSFORMATION
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Wide Open Space Ahead Boosted by EU Regulatory Framework

1999 -

Testo Unico Accise

Start of excise Duty
refunds

S

L 4

Update Testo Unico
Accise

Expansion of the
existing market

. 2006~

Introduction of
mandatory energy
audit

2014

S~. 15

Paris Agreement

Monitor average
temperatures’ increase

Source: Management elaboration

N

Tax credifs if investing
in technological
innovation

EU Green Deal

Climate neutrality by
2050

Guidelines in digital
transformation

CBAM

Carbon border
adjustment mechanism

/7

Fit for 55%

Emission reduction by
55% by 2030

Regulation on Al's
usage within EU

CSRD

Sustainability Report
publication starting
from 2024
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Italian Consulting Market

2023, €Bn, 7%

———————————————

Firms with
<3 FTE’s

Sl - 0.6
Italian Consulting Micro Entreprises Consulting Market Trainings Consulting Non Sustainability i Sustainability :
Market Consulting excl. Micro Entr. Services Services . Consulting |
% of total 15.4% i 9.4% ]

All the addressable Italian Sustainability Consulting market, accounting for over € 600m, represent a fraction of
the overall consulting market (6.6€Bn)

Source: Management elaboration
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Market Megairends

ITALIAN SUSTAINABLE CONSULTING MARKET (€M, 2021-2027)

e— CAGR —eo

cecno EEIEE

. . Stakeholders
Marketing, br9nd!ng 27.5% 4.2% pressure towards
and communications -

ESG practices

23.3% 171%

@ 579 . Strategy, finance 0

and governance .
Sustainable

growth
embedded with
innovation

Operations, performance 0 O
and agility 20.5% (21.0%

Demand for

Measurement assista.nce .v.vith
and forecasting ‘ 29.0% ) 8.2% SUSSTT:J(;Peng;IDTY
operations

2021 2022 2023 2024E 2025F 2026F 2027F

Source: Management elaboration on Assoconsult and Gartner
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Main players within the Sustainability Consulting Market

+ Service offering aimed
at defining corporate
strategy and
optimizing specific
overall corporate
performance

These companies can
help organization
defining their
sustainability strategies

Typically, they have
significant cost

Big 4 & generalist

professional services

Cross-practice &
cross-sector firms
capable to conduct
sustainability/
governance projects

Their offering is highly
standardized and

include legal counsel,

audit, Due Diligence,
Gap analysis

Lower pricing vs
focused players

low

Specialized
professional services

Small local offices
which have specific
technical know-how
on legal framework
and permitting — they
are structured with few
professionals

Focus on sustainability

Local sustainability
consulting firms

» Firms focused on
environmental and
governance issues
that, in addition to
providing permitting
and technical
management of
administrative tasks,
offer ESG planning fo
companies

+ Often specialized on
Testing, Inspection &
Certification (TIC)

+ Strong focus on their
local areas

tecno

+ Companies with

international / national
presence, focused on
environmental
consulting.

Wide range of services
both including custom
services and
standardized tasks as
audits and
environmental due
diligence

Usually characterized
by a wide-range
pricing catalogue

— High

The sustainability consulting market consists of heterogeneous clusters of players, each offering a different

range of services

Source: Management elaboration

tecno



A Fragmented Landscape

2023, €Mn
Local sustainability consulting firms Big 4 g‘el:\r:i)cf::ssmonal
(c-120 €M, 217%) (c.299 €M, 52%)
579
The sustainability service lines of the Big 4 E‘\‘és
generate revenues for around 100M€, while S
the other firms each generating slightly less, %
in the range of €15M—€20M ’§
\
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The market is highly fragmented with mapped players covering c. 50% of the overall reference perimeter

Source: Management elaboration
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Sales and Clients evolution

Sales €m Clients #

+51%
4,442
/ 24.8 ?v

+106%

16.4
12.8
4,197
. -
2023 2024 PF 1H 2024 1H 2025 2024 PF 1H 2025

The Group closed the first half of 2025 with Sales of €12.8m, +106% compared to €6.2m as of June 30,
2024.

This performance is attributable for over 55% to organic growth (€ 3.8m), as well as to the contribution
from newly acquired companies (Ergo and Energika), which generated revenues of € 2.8m.

As of June 30, 2025, the Group boasts a porffolio of 4,442 clients, up from 4,197 clients as of December
31, 2024 (on a like-for-like consolidation basis).
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Sales evolution by business unit

Sales by business unit €m

2023 2024 PF 1H 2024 1H 2025

REVENUE MODELS (2024 PF DATA)

I Avg Price  Contracts

3.5 €k 5112 SUCCESS FEE (9%) + INSTALLATION
SERVICES

I MULTIYEAR CONTRACTS

Avg Price  Contracts

SAAS LICENSING MODEL +
INSTALLATION EXPENSES

3.4 €k 1,265

MULTIYEAR CONTRACTS

19| “ e‘ ove frice  Tonkacks

10.8 €k 2,002 PAYMENT UPON COMPLETION

I MULTIYEAR CONTRACTS

mTA DT m ST
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EBITDA

EBITDA €m 2025 OUTLOOK
4.0
1.9
0.6
-1.9
2023 2024 PF 1H 2024 1H 2025

Historically, the first half of the year is not representative of the Group’s full-year performance.

Due to the combined effect of revenue recognition patterns - such as success fees linked to the timing
of approvals by relevant authorities for Transition Accounting and backloaded revenues for Sustainable
Transformation - and a more even distribution of costs throughout the year, the Group typically records
a significant concentration of both revenues and margins in the second hailf.
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Net Equity and Net Debt

Net Equity €m Net Debt €m
13.5
13.3 61 6.4
11.6
(3.3)
2023 2024 PF 1H 2025 2023 2024 PF 1H 2025

Change in Net Equity is attributable to the net loss for the year, the distribution of dividends and the
proportional partial demerger of the business unit of Tecno S.p.A. SB consisting of the full ownership in
Tecno Venture S.r.l., which was transferred to Twin S.r.l. at a value of €1.3m.

Change in Net Debt is mainly due to operating activities and the distribution of dividends. On July 14,
2025, the ordinary shares of TECNO S.p.A. SB were admitted to trading on Euronext Growth Milan. The
total amount of funds raised was €11.0m
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Ready to Scale Up

#1 DIGITAL SUSTAINTECH-
— AS-A-SERVICE

= ’>_\ COMPANY IN EUROPE

° o
9o
° INTERNATIONAL
EXPANSION AND
Al TECHNOLOGY M&A
INCREASE AVERAGE INNOVATION
SALES PER CLIENT FOCUSED J
THROUGH ENHANCED
ARDITE 4.0 ESG upP Al-POWERED ISP

J

2024 VoP PF:
€26.4m —

Source: Management
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INPUT

DATA PROCESSING

OurtpuT

Ardite 4.0 ESG: Leading the Way Forward SustainTech-as-a-Service

Yesterday

SME | SME | SME

Transition Sustainable
Accounting Transformation

al

=

ESG
Assessment

Excise Duty Digital

#DATA-DRIVEN SOLUTIONS

{1
)

3 DIFFERENT BUSINESS MODELS

Source: Management elaboration

Mainly SME ‘

TECHNOLOGY-AGNOSTIC
PLATFORM

Data
Valorization

#PLATFORM-BASED SOLUTIONS

AN INTEGRATED BUSINESS MODEL

——» SME & Large Enterprises

TECHNOLOGY-AGNOSTIC
PLATFORM

Ardite %<4
(]

o-®g AI-POWERED AUTOMATED SOLUTIONS
[ J

o-8Zg NO INDUSTRY SPECIFIC
(]

" APPLICABLE TO BOTH SMES AND LARGE CAPS
®e © SMART PREDICTIVE ANALYTICS

Dashboard

#PLATFORM-BASED Al SOLUTIONS

AN AIl-POWERED BUSINESS MODEL
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International expansion and M&A: a clear consolidation opportunity

tecno
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Source: Management
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Disclaimer

The information contained in this presentation (the “Presentation ") has been prepared by Tecno S.p.A. (the * Company " or Tecno ") for the sole purpose of the presentation made to you concerning the Company. This Presentation and the
information contained herein are strictly confidential. Disclosure of the information contained herein to anyone outside of your firm is prohibited. This Presentation may not be copied, distributed, reproduced, or passed on, directly or indirectly, in
whole or in part, or disclosed by any recipient, to any other person (other than as required to those within your organization who agree to be bound by these restrictions) or published in whole or in part, for any purpose or under any
circumstances. By attending the meeting where this Presentation is made, or by reading the following Presentation, (i) you further agree to be bound by the following limitations, qualifications and restrictions including, without limitation, the
obligation to keep this Presentation and its contents confidential, (i) you will not at any time have any discussion, correspondence or contact concerning the information in this presentation with any of the directors or employees of the Company
nor with any of their suppliers in respect of Tecno without the prior written consent of the Company and, (i) you are able to receive this Presentation without contravention of any applicable legal or regulatory restrictions.

This Presentation does not constitute or form part of any offer to sell or issue or invitation to purchase or subscribe for, or any solicitation of any offer to purchase or subscribe for, any securities of the Company, nor shall it or any part of it nor the fact
of its distribution form the basis of, or be relied on in connection with, any contract or investment decision. The information and opinions contained in this Presentation are provided as at the date of the presentation and are subject to change.
Neither the Company nor Intesa Sanpaolo S.p.A. (the “Bank”) nor any other person is under any obligation to update this Presentation or keep current the information contained herein. To the extent available, the industry, market and
competitive position data contained in this Presentation come from official or third party sources. Third party industry publications, studies and surveys generally state that the data contained therein have been obtained from sources believed to
be reliable, but that there is no guarantee of the accuracy or completeness of such data. While the Company reasonably believes that each of these publications, studies and surveys has been prepared by a reputable source, none of the
Company or the Bank has independently verified the data contained herein. In addition, certain of the industry, market and competitive position data contained in this Presentation come from the Company’s own internal research and
estimates based on the knowledge and experience of the Company’s management in the markets in which the Company operates. While the Company reasonably believes that such research and estimates are reasonable and reliable, they,
and their underlying methodology and assumptions, have not been verified by any independent source for accuracy or completeness and are subject to change. Accordingly, undue reliance should not be placed on any of the industry,
market or competitive position data contained in this Presentation. The information contained in this Presentation is preliminary in nature, subject to updating, correction and amendment and does not purport to be comprehensive. None of the
Company, the Bank, any of their respective subsidiary undertakings or affiliates, or their respective directors, officers, employees, advisers or agents accepts any responsibility or liability whatsoever for/or makes any representation or warranty,
express or implied, as to the fruth, fullness, accuracy or completeness of the information in this Presentation (or whether any information has been omitted from the presentation) or any other information relating to the Company, whether written,
oral or in a visual or electronic form, and how so ever tfransmitted or made available or for any loss how so ever arising from any use of this Presentation or its contents or otherwise arising in connection therewith. Neither this Presentation nor any
part or copy of it may be taken or transmitted into the United States or distributed, directly or indirectly, in the United States, as that term is defined in Regulations under the US Securities Act of 1933 as amended (the * US Securities Act ). Neither
this Presentation nor any part or copy of it may be taken or transmitted into Australia, Canada or Japan or to any resident of Japan, or distributed directly or indirectly in Australia, Canada or Japan or to any resident of Japan. Any failure to
comply with this restriction ma y constitute a violation of United States, Australian, Canadian or Japanese securities laws. This Presentation does not constitute an offer of securities to the public in the United Kingdom or in any other jurisdiction .
Persons into whose possession this Presentation comes should observe all relevant restrictions. This Presentation and the information contained herein are not a solicitation of an offer to buy securities or an offer for the sale of securities in the US
(within the meaning of Regulations under the US Securities Act). The ordinary shares of the Company have not been, and will not be, registered under the US Securities Act and may not be offered or sold in the United States except pursuant to an
exemption from, or a fransaction not subject fo, the registration requirements of the US Securities Act or unless registered under the US Securities Act and i n compliance with the relevant state securities laws. There will be no public offering of any
securities in the United States. This Presentation is not a prospectus for the purposes of applicable laws and regulations and it has not been approved by any authority. Also presented herein are alterative performance indicators that are not
recognized by IFRS. Different companies and investors may calculate these non IFRS measures differently, so making comparisons among companies on this basis should be done very carefully. These non IFRS measures have limitations as
analytical tools, are not measures of performance or financial condition under IFRS and should not be considered in isolation nor construed as substitutes for operating profit or net profit as an indicator of our operations in accordance with IFRS.
This Presentation is directed and is only distributed to (i) persons that are located outside the United States, (i) persons that are either (a) in member states of the European Economic Area (* Member States ") and are "qualified investors” within
the meaning of Article 2 letter e) of the Regulation (EU) 2017/1129 (the “Qualified Investors”) or (b) in Italy and are Qualified Investors according to Article 2 letter e) of the Regulation (UE) 2017/1129 and Article 35 paragraph 1 letter d), of
CONSOB Regulation on Intermediaries No. 20307 of 15 February 2018 or (c) in the United Kingdom and are persons who have professional experience in matters relating tfo investments and who fall within the definition of “investment
professionals” in Article 19 (5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended) or are high net worth companies, unincorporated associations or partnerships or trustees of high value frusts as
described in Article 49(2) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended) and investment personnel of any of the foregoing (each within the meaning of the Financial Services and Markets Act 2000
(Financial Promotion Order 2005) and are "Qualified investors” as defined in section 86 of the Financial Services and Markets Act 2000 as amended, or other persons fo whom it may otherwise be lawfully communicated. Persons into whose
possession this Presentation comes are required to inform themselves about and to observe any such restrictions. No liability to any person is accepted by the Company, or the Bank, including in relation to the distribution of this Presentation in any
jurisdiction.
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Key Take Aways of Tecno Equity Story
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Income Statement

€m 2023 2024PF 1H 2024 1H 2025
VoP 17.6 264 6.9 13.7
COGS (1.1) (1.1) (0.5) (0.7)
Services (6.5) (7.9) (3.3) (3.6)
Rents (0.9) (1.2) (0.3) (0.8)
Personnel (6.8) (11.7) (4.5) (7.8)
Var raw materials 0.0 0.1 0.0 0.0
Other costs (0.4) (0.4) (0.2) (0.3)
EBITDA 1.9 4.0 (1.9) 0.6
EBITDA Margin % 10.7% 15.3% (27.1%) 4.6%
D&A (1.2) (2.7) (0.6) (1.5)
EBIT 0.7 1.3 (2.4) (0.8)
Financial Profits/(Interests) (0.0) 0.9 1.0 (0.1)
EBT 0.7 2.2 (1.4) (0.9)
Tax (0.4) (1.2) (0.3) 0.3
Net Profit 0.3 1.1 (1.1) (1.3)

Source: Financial Statements, Management Accounts
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Balance Sheet

€m 2023 2024PF 2024 1H 2025
Infangible Assets 3.1 10.5 10.5 10.2
Tangible Assets 0.2 0.2 0.2 0.2
Financial Assets 1.6 1.3 2.7 1.3
Fixed Assets 4.8 12.1 13.4 11.7
Inventory 0.8 0.9 0.9 0.8
Trade Receivables 8.4 13.3 13.3 13.6
Trade Payables (1.4) (1.7) (1.7) (1.7)
Trade Working Capital 7.8 12.4 12.4 12.7
TWC on Sales 47.4% 50.1% 55.5% 100%
Ofther Assets 1.2 0.7 0.7 1.2
Other Liabilities (2.7) (4.4) (4.4) (5.7)
Net Working Capital 6.3 8.7 8.7 8.2
Net Working Capital on Sales 38.3% 35.5% 39.4% 64,5%
Provisions (0.9) (1.4) (1.4) (1.9)
NET INVESTED CAPITAL 10.2 19.4 20.8 18.0
Equity 13.5 13.3 14.6 11.6
Financial Debts 6.1 8.4 8.4 6.9
Deferred Price 0.0 4.0 4.0 3.2
Equity Investments (2.1) 0.0 0.0 0.0
Cash & Cash Equivalent (7.3) (6.2) (6.2) (3.7)
Net Debt (3.3) 6.1 6.1 6.4
Net Debt / EBITDA (x) Cash Positive 1.5x 1.5x 10.2x

Source: Financial Statements, Management Accounts
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Cash-Flow

Pro-Forma Cash Flow Evolution (€m)

Incremento B Decremento B Totale

4.0!
I
(1.2)
0.5 0.9
(2.5)
6.2
X 7 O o3 &
£ & s N
& < S Q?
S ¢ J
§ & €
S S

4.4

(1.5)

< <
9 9

& S

N N
N O

& ©
N
&
0

d 2024 Pro-forma cash variation includes:
a Cumulative capex of € 10m which implies € 1.3m of Tecno Venture spin-off

Q Equity variation of € 1.3 which does not represent a cash-out since it derives from Tecno Venture spin-off

Sources: Management accounts; Consolidated financial statements
Nofte: (1) Pro-forma Income Statement’s impact
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Sales Dynamics

€m . . .
2024 Monthly Sales Including Pending Invoices
29 . 2,1 2,5 2,6 3,9
- 2.2 ‘ 2,2
- 14 1,6 1,6 15
] I I
January February March April May June July August September October November December

Q Tecno generally experiences a peak of revenues during the second half of the year, especially in the last quarter. This pattern is
largely driven by the nature of its revenue model, in particular related to:
» Transition accounting: generally 20 days for excise duty execution + additional 120 days for the Authority to authorize the
refund. Tecno is paid on a success fee only at the end of the process; and

+ ESG services resulting pending at the end of the year

Sources: Management accounts; Consolidated financial statements
Note (1) Computed exclusively on Income Statement account Al (2024PF of € 24.8m) teC no



Company Structure

Giovanni Lombardi

Twin Srl

| 69.44%
Tecno SpA SB
Transition Accounting Sustainable Transformation

[100%

100%

[100%}>;
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Corporate Governance

BOARD OF DIRECTORS COMPLIANCE BOARDS

Data Protection Committee 231 Supervisory Board
Alessandro Di Giuseppina
Masi Russoniello
Chairman
CEO .
; G. Lombardi Member Daniela
C. Colucci F Cocco Cerone Filomena Ornella
Carleo
Irace
Paolo Federica
Independent Independent Liccardo Pacilio
Mgmber Member Mariarosaria  Salvatore
E. Giavatto K. Da Ros

Costa Chiummariello

AUDIT BOARDS STRATEGIC BOARDS

Board of Statutory Auditors Audit Firm Strategic Committee Scientific Committee ESG Committee

Francesco Massimo

Rizzi Battaglia
Luca Tiberio Francesco Claudio
H Giorgio  Paolo " Colucci
Falma Deloitte Ventre Taticchi Daddi Testa
Salvatore Katia
Amitrano Da Ros
Giuseppe Federico
Tost%p Albini Marco Frey Fabio Iraldo
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Organizational Structure

FTEs 5

FTEs 7 FTEs 48 FTEs 6

FTEs 49 FTEs 14
FTES 28
AFC 14
n DIGITAL TRANSFORMATION 28
FTEs 97 SUSTAINABLE TRANSFORMATION 97
INNOVATION 5
OPERATION 7
P&P 6
SALES 48
TRANSITION ACCOUNTING 49
Total 254

Source: Management elaboration
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